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This book is a strategy guide for salespeople to help them level the procurement playing field by showing
readers how to assess the game procurement plays, describing proven ways to resist discounting and protect
margins, demonstrating ways to keep value at the forefront of negotiations, offering targeted tactics to
protect hard-earned profits from mindless discounting, and detailing eight strategies effective in any type of
pricing negotiation. Negotiating with Backbone brings together key insights, actionable practices, and
state-of-the-art tools for:

Resisting discounting, and keeping value at the forefront of negotiations●

Implementing targeted tactics to protect hard-earned profits●

Negotiating with price buyers, relationship buyers, value buyers, and "poker players"●

The Truth About Negotiations, Second Edition  shares even more proven principles for handling virtually
every negotiation situation. Building on her widely praised First Edition, Leigh Thompson delivers more
than 50 real solutions for the make-or-break scenarios faced by every negotiator. In this edition, Thompson
adds powerful new “truths” and techniques for negotiating across generations and cultures, negotiating in
virtual/online environments, and more. Thompson:¿

Provides realistic game plans that work in any negotiation situation●

Focuses on the two key tasks of any negotiation: how to create win-win deals by leveraging information●

carefully collected from the other party; and how to effectively lay claim to part of the win-win goldmine
Demonstrates how to handle less-than-perfect situations, such as getting called on a bluff, establishing trust●

with someone you don’t trust, recognizing when to walk away, negotiating with people you don’t like —
and conversely, negotiating with people you love, and who love you¿
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From reader reviews:

Anthony Powell:

Reading a book can be one of a lot of pastime that everyone in the world loves. Do you like reading book
therefore. There are a lot of reasons why people enjoyed. First reading a publication will give you a lot of
new data. When you read a guide you will get new information because book is one of several ways to share
the information as well as their idea. Second, reading a book will make you actually more imaginative. When
you reading through a book especially hype book the author will bring you to imagine the story how the
characters do it anything. Third, you are able to share your knowledge to other folks. When you read this
Learn Successful Sales and Negotiation Tips (Collection), you can tells your family, friends in addition to
soon about yours reserve. Your knowledge can inspire different ones, make them reading a publication.

Daniel Engle:

People live in this new moment of lifestyle always try to and must have the spare time or they will get large
amount of stress from both day to day life and work. So , when we ask do people have extra time, we will
say absolutely without a doubt. People is human not a robot. Then we question again, what kind of activity
do you possess when the spare time coming to anyone of course your answer will probably unlimited right.
Then do you ever try this one, reading ebooks. It can be your alternative inside spending your spare time, the
particular book you have read will be Learn Successful Sales and Negotiation Tips (Collection).

Myron Mendez:

Playing with family in the park, coming to see the water world or hanging out with good friends is thing that
usually you may have done when you have spare time, subsequently why you don't try factor that really
opposite from that. One particular activity that make you not feeling tired but still relaxing, trilling like on
roller coaster you are ride on and with addition associated with. Even you love Learn Successful Sales and
Negotiation Tips (Collection), you may enjoy both. It is great combination right, you still desire to miss it?
What kind of hangout type is it? Oh can occur its mind hangout men. What? Still don't obtain it, oh come on
its identified as reading friends.

Colin Rousey:

Does one one of the book lovers? If yes, do you ever feeling doubt when you find yourself in the book store?
Aim to pick one book that you find out the inside because don't judge book by its include may doesn't work
here is difficult job because you are frightened that the inside maybe not as fantastic as in the outside look
likes. Maybe you answer may be Learn Successful Sales and Negotiation Tips (Collection) why because the
great cover that make you consider concerning the content will not disappoint you. The inside or content is
usually fantastic as the outside or cover. Your reading sixth sense will directly assist you to pick up this
book.
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